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Disclosure and Media Release 
 

 All of the materials in this workbook and all information provided during 
the Real Estate Investing for Women Summit are provided for educational 
purposes only.  They should not be construed as a guarantee of any kind.   

 As you are aware, I will be recording this entire event.  By attending this 
event you grant permission to Moneeka Sawyer and the Real Estate for 
Women/Blissfulinvestor.com to post content on the internet, sell the 
content, and promote the content. If you do not want to be recorded, it is 
your responsibility to make sure that you are muted and video is off 
during the event.  In this case you can ask your questions using the chat 
platform on Zoom. 

 



Blissfulinvestor.com  Copyright by Moneeka Sawyer 
 

Agenda 
Day 1 – Saturday March 14, 2020 

Overview 

Who are you? 

Your Big WHY 

Break 

Speaker Highlights: 

Jacqueline T.D. Huynh: How to create time and financial freedom 

Sasha Barber:  Using your intuition in real estate investing 

Karen Briscoe: Common sense investing for everyone 

Rebecca Hall Gruyter:  Managing your time for blissful investing 

Featured Speaker:  

Chris Prefontaine:  How to make NOW Cash, Cash flow, and build wealth with none of your own money 
or credit. 

Lunch 

Featured Speakers: 

Barbara Stewart, Sally Peterson, Moneeka Sawyer: The many facets of blissful buy and holds 

Featured Speaker: 

Crystal Mewhorter: The Mommy Strategy, how to build cash flow with no or very little money down 

Break 

Featured Speaker: 

Maureen McCann: Create consistent cash flow through inexpensive properties 

Wrap Up/Homework 
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Day 2 – Sunday March 15, 2020 

Featured Speaker: 

Emma Auriemma-McKay: How to improve a house to attract blissful tenants and for maximum profit 

Break 

Featured Speaker: 

Mark Willis: How to get out of debt and build wealth at the same time. 

Break 

Featured Speaker: 

Amanda Holbrook: How to use your 401K or IRA to invest in real estate. 

Lunch 

Moneeka Sawyer: Using real estate money to build your real estate business 

Lender discussion 

Break 

Create your own personal action plan! 

Wrap up 
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Who Are You? 
Your values are the things you believe, at a very deep level, are important to the way you 
live. They are so deep that sometimes we aren’t even aware of what they are.  They should 
determine your priorities, but often don’t.  Deep down they are the measure you use to 
determine if your life is what you want it to be.   

When you are acting in a way that matches your values, life feels really good.  You feel 
satisfied, content, and joyful.  But when your actions don’t align with your values things feel 
wrong.  This can be a real source of unhappiness.  Which is why it is so important to identify 
your core values.   

To help you do that, I have put together a list of possible core values.  This list is not 
exhaustive, it’s just to get you thinking.  I’d like you to determine your own top 5 core 
values, and then list them in order of importance.   

Start by writing down 10 values you think are very important to you.  Use values you like 
from this list, and then add your own.  After you write down 10 values, compare them to 
each other and come up with a list of 5 values that feel most important to you. Then 
compare them to each other to put them in order.   

Keep this list with you as you start to set your goals for 2017.  Run each goal through your 
values test.  If any of them conflict with a value, determine why and adjust the goal until it 
is aligned with all 5 of your top values.  If you set your goals this way, 2017 will be your 
most successful and joyful year ever! 
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Accountability 

Achievement 

Adaptability  

Adventure 

Ambition Attitude 

Awareness 

Balance (home/work) 
 

 
Being the best 

 

 
Caring Coaching 

Commitment 

Community Involvement 

Compassion 

Competence 

Conflict Resolution 

Continuous learning 

Cooperation Courage 

Creativity 

 
 

Dialogue 
 

 
Ease with uncertainty 

Enthusiasm 

Entrepreneurial 

Environmental 

Efficiency 

Ethics 
 

 
Excellence 

Fairness 

Family 

Financial stability 

Forgiveness  

Freedom 

Friendships 

Future generations 
 

 
Generosity 

Health 

Honesty  

 

Humility 

Humor/fun 

Independence 

Integrity 

Initiative 

Intuition 
 

Job security  

Joy 

Leadership  

Learning 

Listening 

Making a difference  

Mentoring 

Open communication 

Openness 

Patience 
 

Perseverance 
 

Professional Growth 

Personal fulfillment  

 

 

Personal growth 

Power 

Recognition  

Relationship 

Reliability 

Respect 

Responsibility Risk-
taking 

 

 
Safety 

 

 
Self-discipline Success 

Teamwork  

Travel 

Trust 

Vision 
 

 
Wealth Well-being 

Wisdom 



 

Copyrighted by Moneeka Sawyer and Blissfulinvestor.com  
 

 



Blissfulinvestor.com  Copyrighted by Moneeka Sawyer 
 

 

Why are you doing this? 
In order to get the most from the weekend, one of the very first things we need to explore is why you 
are doing this program.  Anytime we start something, we need to have a clear idea of why we are 
doing it and what results we are seeking.  So let’s start with exploring why you are taking this program.   

What is your ultimate goal or end result you are looking for with this program? 

Why do you want that result?  What will you gain from it? 

What is happening in your life right now that you want to change? 

What do you want to achieve by investing in Real Estate? 

Why do you want to achieve that goal?  What will you gain from it?  Go deep on this.  For instance, write down 
your answer to this question, then ask it again.  Write that answer down, and then ask the question again.  And 
then do this one more time.  Dig deep for that real why.  It’s this WHY that will keep you motivated when things 
get rough. 

How will you feel when you reach this goal? 

How long do you have to reach this goal? 

How do you want to feel on your journey toward this goal? 

How much time do you want to spend working on this goal? 

These questions are all about this program specifically.  Give them some thought.  And then write 
down answers that are as complete as possible.   
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What Real Estate Strategy is Best for You? 
Based on your values, goals, and how you want to feel along this journey, what strategy would be best for you? 

Appreciation – buy and hold 

Cash flow – when?  Buy and hold until it cash flows or buy multi-unit (big or small), various other cash flow 
strategies. 

Moving into your dream home—buy, live, buy up, move 

Retirement cash flow—buy, hold, trade up, repeat, buy multi-unit 

Retirement cash – buy, hold, repeat, sell everything 

Semi-retirement cash flow – Work for 2 – 5 years using cash flow strategy and then move into maintenance. 

What is my favorite approach? Blissful Buy and Hold because: 

• It’s easy to understand and implement.   
• You can learn along the way without getting overwhelmed.   
• If you make a mistake, you can leverage time to recover. 
• It is the single strategy that works consistently over and over again. 

What is your favorite strategy?  Take notes here: 

-
___________________________________________________________________________________________
___________________________________________________________________________________________
___________________________________________________________________________________________
___________________________________________________________________________________________
___________________________________________________________________________________________
___________________________________________________________________________________________
___________________________________________________________________________________________
___________________________________________________________________________________________
___________________________________________________________________________________________
___________________________________________________________________________________________
___________________________________________________________________________________________
___________________________________________________________________________________________
___________________________________________________________________________________________
___________________________________________________________________________________________
___________________________________________________________________________________________ 



Real Estate 
Investing With 
Curvy Girl 
Contact Me at-

 reiwithcurvygirl@gmail.com 
or message me on Facebook 

@REIWithCurvyGirl to set up 
a FREE Coaching Call 

 

Real Estate Investing With Curvy Girl is a labor 

of love, born from a need to find freedom and 

some semblance of joy and peace.  It wasn’t my 

intention to be a successful Real Estate Investor 

and Coach. I was simply a VERY busy single 

mom of 2 beautiful children, slave to a career, 

and wanting more out of life… I feel so fortunate 

to have the time and what has changed my life to 

help people change their lives in a way that 

honors who they are and what they want to 

accomplish!   

  
 

Coaching- 1:1 or Group Coaching Options                                                      

- Real Estate Investing 
- Business 
- Life Design               

Consulting- 

- Including Deal Review and Direction and MUCH More 

Signature Course- “Unlocking the Secrets of Subject To”- http://bit.ly/UnlockingSubject-To 

Training –  
- Coaching your Tenant Buyers to Home Ownership 
- Working Effectively with a Partner 
- Winning Connections and Conversations 
- Many More 

 
Contact Me at- reiwithcurvygirl@gmail.com or message me on 
Facebook @REIWithCurvyGirl to set up a FREE Coaching Call 

  

 
 

mailto:reiwithcurvygirl@gmail.com
mailto:reiwithcurvygirl@gmail.com


Please Note: The earnings of Chris Prefontaine, Smart Real Estate Coach team members, or those of our students and partners are in no way average or guaranteed. 
Any examples provided in this presentation should not be considered typical, as your results will vary based on many factors. 

 



Please Note: The earnings of Chris Prefontaine, Smart Real Estate Coach team members, or those of our students and partners are in no way average or guaranteed. 
Any examples provided in this presentation should not be considered typical, as your results will vary based on many factors. 

 

Secrets to profiting $75,000+ per deal by creating 3 paydays… 



LEARN HOW TO CLAIM THEM AT THE END OF THE 
PRESENTATION 



These are the exact 
same strategies and 

tools that we use daily. 









• No Banks 
• No Investors 
• No Large Down Payments 
• No Credit – Don’t Worry! 
• No Signing Personally 
 



1. Supplemental Income 
2. Replacement Income 
3. Retirement Account 

or Education Account 
4. Your Own Home 

 









• Owner Financing 
• Lease-Purchase 
• Subject To 
 

What about Wholesale… Rehab… Land? 



You  Your VAs 

• FSBO / FRBO 

• Expired Listings 

• Niched Lists 



• You help buyers and sellers get what they want. 
• A large percentage of sellers have challenges or just 

want to maximize their cash-out and have time. 
• A large percentage of North Americans can’t qualify 

for a mortgage with a traditional lender. 





• The buyer enjoys the home during lease period 
like a homeowner when R2O 

• Has time to qualify for a mortgage & save 
more. 

• Credit can be rebuilt / enhanced. 
• Locks in the price today and benefits from any 

appreciation like a homeowner. 



• Self-Employed 
• Credit 
• Job Change 
• Sideline Buyers 





Payday #1: Deposit 
Payday #2: Spread 
Payday #3: Cash Out > 

Price & Principal Paydown 
 



Payday #1: $26,961 
Payday #2: $308/month 
Payday #3: $35,780 
 

All: $74,937+- 
 





CASE STUDIES 



SOURCE: Free & Clear Yellow Letter 
PURCHASED: $220,000 

TERM: 24 Months 
SOLD: $235,000 

“AO” (Assign Out) 

TOTAL PROFIT: $11,750 

PAYDAY #1 

MONTHLY INCOME FOR SELLER 

NOTES 

Deposit from Buyer 

Monthly Payment 

Minimum Seller Wanted 
 

Turnaround 

Seller Split 

$23,500 

$1,680 / month 

$1,500 / month 

$180 Extra for Seller per Month 

11 Days 

50/50 

Extra Cash Flow 



SOURCE: Expired Listing 
PURCHASED: $189,000 

Balance of Mortgage – No Cash to Seller 
TERM: 36 Months 
SOLD: $219,000 

“SW” (Sandwich Lease) 

TOTAL PROFIT: $50,864 

PAYDAY #1 

PAYDAY #2 

PAYDAY #3 

Deposit from Buyer 

Monthly Payment 

Payment From Buyer 

Monthly Cash Flow 

Surplus on Home Sale 

Principal Paydown 

— Payday 1 Deposit 

Cash Out Payment 

$9,000 

$1,126 / month 

$1,450 / month 

$324 x 36 months = $11,664 

$20,000 

$19,200 

$9,000 

$30,200 



SOURCE: Expired Listing 
PURCHASED: $183,900 

TERM: 48 Months 
SOLD: $239,900 

“OF” (Owner Financing) 

TOTAL PROFIT: $128,000 
RENEGOTIATE: PAYDAY #4 -- NEW 15 YEAR TERMS! 

PAYDAY #1 

PAYDAY #2 

PAYDAY #3 

Deposit from Buyer 

Monthly Principal Payment 

Payment From Buyer 

Monthly Cash Flow 

Surplus on Home Sale 

Principal Paydown 

— Payday 1 Deposit 

Cash Out Payment 

$15,000 

$923 / month 

$1,500 / month 

$577 x 48 months = $27,696 

$56,000 

$44,304 

$15,000 

$85,304 



DEAL: Included Installments 
(Credit Card) 

SOURCE: Expired Listing 
PURCHASED: $355,941 

SOLD: $425,000 
NOTE: Sold L/P, Option for O/F 

“ST” (Subject to) 

TOTAL PROFIT: $79,245 
ARREARS: -$4,100 

PAYDAY #1 

PAYDAY #2 

PAYDAY #3 

Deposit from Buyer 

Monthly Payment 

Payment From Buyer 

Monthly Cash Flow 

Surplus on Home Sale 

Principal Paydown 

— Payday 1 Deposit 

Cash Out Payment 

$41,000 

$2,024 / month 

$2,497 / month 

$473 x 29 months = $13,717 

$69,059 

$569 

$41,000 

$28,628 












• MOD 1: How to Launch and Implement the Quantum Leap System 
• MOD 2: How to Create a Predictable, Trackable System 
• MOD 3: ALL The Tools You Need to Create a 6-7 Figure Business 
• MOD 4: ALL The Scripts We Use to Complete 12-15 Transactions  

        Per Month 
• MOD 5: How to Structure Assign-Out Deals 



• MOD 6: Entire Buyers Process - Launching a Property to Selling It 
• MOD 7: How to Structure Owner Financing Deals 
• MOD 8: How to Structure Sandwich Lease Purchases 
• MOD 9: How to Structure Subject-To Deals 
• MOD 10: Becoming a Transaction Engineer (when to use each option) 

• MOD 11: ALL Contracts for Each Type of Deal 












You’ll receive: 
• A strategy call with Chris 
 (VALUED AT $750) 
• The 31-Day Billionaire Course 
 (SELLS ON SREC ACADEMY FOR $497) 
• Live Buyer Calls: 40+ 
 (SELLS ON SREC ACADEMY FOR $297) 
• Live Seller Calls: 115+ 
 (SELLS ON SREC ACADEMY FOR $397) 

 



There is absolutely NO RISK - I just removed 
it for you. But, just to make you feel at ease, 
here’s my unconditional guarantee: 
 

You have 30 days to return my Quantum 
Leap System for a 100% refund, if for any 
reason you don’t feel it’s for you. No reason 
needed, no questions asked. 
 

Again, there Is Absolutely No Risk 
- I just removed it for you. 



• Not Coachable 
• Don’t Like to Speak with People 
• Need Cash Like Water 
• Indecisive 
• Whiners 
• Mismanaged Expectations 







VISIT SMARTREALESTATECOACH.COM/GIFTS TO CLAIM 
THEM 





@smartrealestatecoach @smartrealestatecoach @smartrealestatecoach @smartrecoach 



AND RECEIVE YOUR FAST-ACTION BONUSES WORTH OVER $1,900 



ON THE SUBJECT OF 
SUBJECT- TO 

The “Mommy” Strategy 

Crystal Mewhorter 
REI With Curvy Girl 





 

         How to Find Deals 



Common Objections 

 

How Do You Handle Them? 



 
WHY? 



 

 

 

Creating Win Win Situations!! 



 

 

 

QUESTIONS? 



CONNECT AND LEARN MORE 

 

 

REIWithCurvyGirl@gmail.com 

 

Visit us at “REI With Curvy Girl” on Facebook 

 

mailto:REIWithCurvyGirl@gmail.com


Todays Personal 
Financial Blueprint 

IS NOT 
WORKING!!!!!!!!!! 



Financial Fork in the Road 
Financial Illiterate 
Traditional Rule Follower 
• Go to College (Debt) 
• Get a Job (Taxed at Highest Rate) 
• Work for Money 
• Payoff your House (lose interest) 
• Save Money (CD <2%) 
• Live Frugally (NO FUN!) 
• Invest your money with Someone 

you don’t know (they get paid even 
if you don’t) 

 

Financially Literate  
Non-Traditional REBEL 
• Learn Difference Between Assets & 

Liabilities 
• Hire a skilled Financial Advisor 
• Learn to Reduce your Taxes 
• Have assets pay for liabilities 
• Effectively use GOOD 

DEBT to make you Richer 



The Way you Think… 
 Determines your Financial Future 

Poor Dad 
• Worked for Security and Steady 

Paycheck  

Rich Dad 
• Worked for assets that produce 

CASH FLOW 

The only difference between the RICH and the POOR is 
how they THINK about Money 



The RICH don’t work for 
Money.  
The RICH get money to 
work for them! 



If you choose 
the 

Traditional 
Fork in the 

Road 

• “You become a highly educated 
employee with a ton of student 
loan debt & consumer debt who 
works hard and struggles your 
whole life with money. “ 

  Robert Kiyosaki 



Meet Liz Weeks 



Liz Weeks 
2010 Financial 
PlayBook was 
her Parents 
Playbook 
from the 
1980’s 

Go to College 

Then get a good job 

Save for Down payment and buy 
a home 

This is how you will achieve 
Financial Success 



Liz’s 2020 
Playbook and 
Results 

Borrowed $165,000 to attend the University of Rochester, 
then Law School at Syracuse University. 

Now she is 32 and a regulatory attorney in Seattle. 

She still owes more than $140,000 on her student loan debt 
despite making monthly payments over the past decade.  

Home prices in Seattle have soared as the economy 
boomed.  

In 1989, the median Home price there was $77,300 or 
$163,773 in today’s dollars. 

Today it’s $542,700 



The Rules Have Changed 

• For Liz and her peers, Americans 
entering the workforce in the decade 
since the 2008 Financial Crisis face a 
starkly different landscape than their 
parents did at the same age.  
 

• They have Higher Student Loan Debt 
• Housing is eating up a bigger chunk 

of each paycheck 

• Young households have lower 
incomes and fewer assets than 
previous generations at the same 
age.  



2 Biggest 
Factors 
hurting Young 
Americans 
today 

Crushing Weight of Student 
Loan Debt 

Steep rise in housing costs over 
the last 3 decades is changing 
the financial lives and dreams of 
young Americans 





US Gov 
Biggest Asset 



Perhaps this is 
why you are 
attending this 
conference 
this weekend 

You recognize your personal 
financial playbook is outdated 

Your 401K plan is not enough Your consumer debt or student 
loan debt is crushing you 

The Stock Market’s 100 year 
Annualized Net Return of 7% is 
barely beating the inflationary 

rate of 6% 

And there you are stuck in the rat 
race paying everyone more 

money in interest and taxes than 
you are able to keep or invest for 

yourself.  



In Short…You 
Realize 

You only have 1 
income stream 

You are not making 
enough money 

You have more 
liabilities vs Assets 

You are paying too 
much in taxes 

You are on the 
wrong side of the 
Fork 



ROR=Profit/Equity 



Let’s take a look if Liz’s parents bought a property 
for their daughter to live in while in University 
• Remember the Median Home price in 1989 was $77,300.  
• Suppose you purchased that home as a rental property with bank 

financing and after the bank gave you 80%, you put down your 20% to 
acquire the property.  

• DP $15,460 
• Closing Costs $5,000 
• ALL IN: $20,400 



You held onto this property for 31 years 

• ROR = Profit/Equity 
• Profit = Current Market Value of the Home – ALL IN Costs 

• $542,700 - $20,400 = $522,300 
 
 

$522,300 / $20,400 = 2,560% ROR  



What if You Bought 1 Rental Property 

Total Portfolio:            $100,000 

Total Mthly Cash Flow:    $300 

Total Annual CF:     $3600 

Total Debt:                    $80,000 

Total Capital:              $25,000 

 

5 Property 
Portfolio 

$100K $100K Rate of Return:                 
14.4% 
 

Total Portfolio:       $100,000 
Total Mthly Cash Flow:  $150 
Total Annual CF:       $1800   
Total Debt:              $80,000 
Total Capital:            $25,000 

7.2% 14.4% 



What if you Bought 2 Rental Properties 

Total Portfolio:            $200,000 

Total Mthly Cash Flow:    $600 

Total Annual CF:     $7200 

Total Debt:                    $160,000 

Total Capital:              $50,000 

 

5 Property 
Portfolio 

$100K $100K Rate of Return:                 
14.4% 
 

Total Portfolio:       $200,000 
Total Mthly Cash Flow:  $300 
Total Annual CF:       $3600   
Total Debt:              $160,000 
Total Capital:            $50,000 

7.2% 14.4% 



$250,000/$25,000 = 10 SFR Properties 

Total Value: $1,000,000 
Total Monthly Cash Flow: $3,000 
Total Annual Cash Flow: $36,000 

Total Debt: $800,000 
Capital: $250,000  

14.4% 



The Numbers 
When All is 
Paid Off 
When All is 
Paid Off 

Total Value: $1,000,000 

Total Monthly Cash Flow: $8,000 

Total Annual Cash Flow: $96,000 

Total Debt: $0 

Capital: $250,000  

Total Rate of Return: 38.4%!! 



Appreciation of 6% a year 
$100,000 x 6% = $6,000 



Depreciation 

• $100,000 -10% for the Cost of 
Land ($10,000) = $90,000 

• $90,000/27.5 years = $3,272.72 
• Multiply $3,272,72 by Marginal 

Tax Rate  
Example: An investor falls into the 
35% Tax Bracket  
You take $3,272.72 x 35% = 
$1,145.45 Tax Savings per year!! 



Total Benefit 
for Year 1 

• Annual Cash Flow from 1 property  = $3600 
• 6% Appreciation in 12 months  = $6,000 

• Depreciation for year 1 = $1,145 
• Loan Paydown year 1 = $1,045 
• Total Income:  $11,790.45 

 
• ROR = Profit/Equity 

          $11,790.45/ $25,000  = 47.16% 
  

 



So, how does a busy professional 
build a portfolio of SFR properties = 
LEVERAGE PEOPLE WHO DO THIS 

FOR YOU!!!! 



The Spartan Family 
Of Companies & Brands 

Check Us Out Online: 

• WeBuyHouses.com 
• SpartanRealtyAL.com 

 
• SpartanInvest.com 
• SpartanValueInvestors.com 
• AlabamaRentalProperty.com 



What we Do 

Buy Renovate 

Tenant Manage 



We Take This… 



…And turn it into 
thisTur 



For This… 



110 Edgewood Rd. Birmingham, AL 



110 Edgewood Rd. Birmingham, AL 



110 Edgewood Rd. Birmingham, AL 



110 Edgewood Rd. Birmingham, AL 



110 Edgewood Rd. Birmingham, AL 



110 Edgewood Rd. Birmingham, AL 



110 Edgewood Rd. Birmingham, AL 



110 Edgewood Rd. Birmingham, AL 



Investment Property 
Description 



Investment Property 
Description 
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The Power of 
Principal 
Reduction! 



Nobody ever 
became 
wealthy with a 
BROKE 
MINDSET 
 



Remember 

Just because you were born into a certain mindset doesn’t mean you have to stay 
there.  

Your mind is not a fixed. It is neuroplastic. It can learn new things.  

And when you know better. You do better.  

Had most Americans minds not been so fixed on having to work for money, but 
rather had a growth mindset around money we could have turn our capital or 
equity into the million dollars worth of real estate.  



Maureen McCann 

• Divorced, Single Mom of 3 cool kiddos 

• Real Estate Investor (Went from E to I) 

• W2 to 1099, K1 

• Co-Founder of Top TK Company in US (Nearing 1200 doors) 

• Member of 3 Masterminds 

• 10 year RE Career ALL in Passive income 

• Angel Investor 

• Creator of Cocktails and Cashflow Meetup 

• Lover of Travel, kids, learning, reading, and helping others 
become financially fit 

 



CHEERS TO PASSIVE 
INCOME!! 
• MMCCANN@SPARTANINVEST.COM 

 

• WWW.SPARTANINVEST.COM 

 

• 760-644-0194 

 

• NOW GO AND LIVE YOUR BEST LIFE!!! 

mailto:MMCCANN@SPARTANINVEST.COM
http://www.spartaninvest.com/


BONUS MATERIAL 



5 Ways RE Pays You 
• Appreciation 
• Cash Flow 
• Loan Paydown 
• Tax Benefits 
• Inflation Profiting 



$100K Property Appreciates $106K 

#1  APPRECIATION 
• Commensurate with RE’s 

Historic Appreciation rate of 6%. 
• You achieved a 6% return on 

both your $20K + the $80K 
borrowed from the bank. 

• Your $6K gain is based on your 
$20K down payment 

• The Magic of financial Leverage 
means your return is 30% 

 



# 2 CASH FLOW 

Rent Income exceeds Expenses 

• Your monthly Rent Income – 
expenses  (Mortgage, vacancy, 
insurance, maintenance, taxes, 
utilities, PM Fees 

• Leaves $150 of residual Income 
• Annually, that’s $1800.  
• Divide $1800 by $20K = COC 9% 



# 3 LOAN PAYDOWN 

OPT and OPM 
• Unlike your own home where 

you pay this, your tenant pays 
the monthly principal portion of 
your $80K loan on this property! 

• A 6% interest rate on a 30-year 
mortgage is $898 annually 

• Divide $898 divided by your 
$20K of “skin in the game” is 4%.  



# 4  TAX BENEFITS 
       3 Ways you Save 

MORTGAGE INTEREST DEDUCTION ZERO CAPITAL GAINS WITH 1031X TAX DEPRECIATION- WHICH CAN 
SHELTER PART OF YOUR RENTAL 

INCOME. 

(THIS ONE IS A BIT HARDER TO 
MEASURE SINCE NOT EVERYONE IS 

IN THE SAME MARGINAL TAX 
BRACKET, THUS WE WILL 

CONSERVATIVELY CALL YOUR 
INVESTMENT TAILWIND ANOTHER 

5%  



# 5 Inflation Profiting 

Like inflation erodes the value of your lump sum of savings. It also 
degrades your mortgage debt balance.  

Your $80K loan today gets easier to “pay back” as wages and prices 
escalate over time.   

Your bank only asks to be repaid in nominal dollars (while the tenant 
pays the interest), not real, inflation adjusted dollars. 3% 



SO…What is the your first-year TOTAL RETURN on 
INVESTMENT from this INCOME PROPERTY? 

Appreciation  
30% 

Cash Flow        
9% 

Loan Paydown  
4% 

Tax Benefits     
5% 

Inflation 
Profiting  3% 

TOTAL 1st year 
Return:  
51%!!!! 



© 2020 all rights reserved by Emma Auriemma-McKay

R

Emma Auriemma-McKay 
Architect,  Interior Designer,  LEED,  Author,  Podcaster,  Instructor 



Fixer Upper

Dream Teams



My BFF’s



Realtor  
    

Drew Johnathan
“Envisioner”  

  & contractor

Dream Team



4 Seasons and Mandalay Bay, Las Vegas


Hilton Hawaiian Village, Honolulu, HI


Career  Experience

Pan Pacific Hotel, Vancouver, BC



1.  Research
 
2.  Envision the 4 qualities     
     that sell homes
3.  Understand  ROI 
     (Return on Investment)
   

3 Vital Strategies



•Find hidden value to increase    
  property value
• Envision the transformations
•Uniquely position and your properties
•Sell homes faster (if your selling)

Benefits for You



• Envision the transformations

• Realize changes don’t take long

• Immediate property value     
    increase

Benefits for Your



1.  Research
 
2.  Envision the 4 qualities     
     that sell homes
3.  Understand  ROI 
     (Return on Investment)
   

3 Vital Strategies



• Find hidden value

• Discover challenges 
   or issues

  Strategy #1 Property Research



Research:  Building Department



Research:  Building Department

Site Survey
Soils Report
Drawings
Former Project



Find Hidden Value
Detached Room



Discover Issues
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3 Vital Strategies



1.  Curb Appeal
2.  Natural Light Quality
3.  Open Floor Plans
4.  Features

4 Qualities That Sell Homes



1.  Curb Appeal
2.  Natural Light Quality
3.  Open Floor Plans
4.  Features

4 Qualities That Sell Homes



• Story about the exterior of the house


• Story about the neighborhood


• Story about the interior of the house

Curb Appeal is a Story



            

Hi ROI Curb Appeal



Match exterior and interior themes

Themes to Match



Before

After

Curb Appeal



Before

Curb Appeal



Before After

Curb Appeal



            •Home appears larger  

•Brings the outside in 

•Feels fresh and bright 

Natural Light



            

Windows



            

Skylights



Windows to Doors



Windows to Doors

Before After



1.  Curb Appeal
2.  Natural Light Quality
3.  Open Floor Plans
4.  Features

4 Qualities That Sell Homes



•Home appears larger 

•Allows more light 

•Stylish 

Open Floor Plans



Open Floor Plans

AfterBefore




Open Floor Plans



Look For Opportunities

AfterBefore



Before After

Look For Opportunities



Options



            

Ultimate Change

Before After



Floor Plans Opportuities

Before



Floor Plans Opportuities

Before After



Floor Plans Opportuities



1.  Curb Appeal
2.  Natural Light Quality
3.  Open Floor Plans
4.  Features

4 Qualities That Sell Homes



Features

•Add Interest  

•Add uniqueness 

•Add personality 



            

Features



Fireplaces



Qualities Create Ambiance
  

•Feel right 

•Envision and enhance 

•Sell the dream 

•Edge over the internet 



1.  Research
 
2.  Envision the 4 qualities     
     that sell homes
3.  Understand  ROI 
     (Return on Investment)
   

3 Vital Strategies



  
•Prioritize highest ROI projects  

•Estimate projects for financing 

•Increase property value 

Benefits



Top 6 Exterior Project for Highest ROI 



  

Top 5 Interior Projects For Highest ROI

https://www.remodeling.hw.net/cost-vs-value/2020/


High ROI

     Before After



High ROI
  
•Project cost $12,000  
•ROI  77% or  $9,240 
•Increase property value over  
           3 years at 5% = $1,386 

•ROI  $9,240 + $1,386 = $10,626 = 89% 



Adding Value



Adding Value 

New Master Suite



Adding Value
New Master Suite



Using The Strategies

Increase Value

Higher Commissions

      Distingush Yourself

New Perspective

Help Clients Envision



• viewReviewReview

• The “whys”  

• Estimated costs 

• Estimated ROI

• Estimated project times 

• Expanded ROI table


 Your Gift



Emma Auriemma-McKay 
Architect, Interior Designer, Author, Podcast Host, Instructor

www.StressFreeRemodeling.com/REALTORS

emmaauriemma@msn.com

775-527-7590 

Free Resource Gift 

http://www.StressFreeRemodeling.com/Realtors
mailto:emmaauriemma@msn.com
mailto:emmaauriemma@msn.com




The 
SnowBANK™ 
Method 
A sane and refreshing approach to 
paying off your debt and building 
wealth at the same time! 



Saving Vs. Paying Off 
Debt 
• Many people think that before they can begin 

saving, they need to pay off all their debt first. 

• Have you ever done the math on that?  

 

• Nothing could be further from the truth! 

 

• What if you could be better than debt free? 

 

 

 



The Debt 
Snowball 
Method  

List all your debts from 
smallest to largest. 

Make minimum payments on 
all of your debts, except the 

smallest. 

Throw your highest possible 
monthly payment toward 

your smallest debt (or 
highest %) until its paid off. 

Take the monthly payment 
used to pay off the previous 

debt and use it as an 
additional payment toward 
the next debt to be paid off. 

Keep only $1000 in cash 
savings while you do this. 

What could possibly go 
wrong? 



What if there was a better 
way? 

What if you could be BETTER than debt free? 



The Debt 
SnowBANK 
MethodTM  
• Become the bank. 

• Buy back your debt. 

• Keep yourself liquid while 
breaking free from your creditors. 



 



 



SnowBANK Benefits  

• Additional wealth in retirement! 
• Increased flexibility while debts are being paid 
• More liquid cash in case of emergency during debt 

payoff 
• You control repayment of loans to the policy 



SnowBANK 
Considerations 
• Insurance costs might slow down the date 

your creditors are paid off 
• Short term vs. long term thinking 

• There is a medical underwriting  
• You don’t have to be the insured 

• There is a policy loan to pay back over a 
reasonable period of time 

• Funding is a long-term objective (7+years) 
• Took years to get into debt…it will take 

time and discipline to get out and build 
wealth!  



Debt Snow-BANK Method or Debt Snowball? 

Sammie Snow-BANK 
• Puts $1371 (over his mins) in a 

Bank On Yourself type policy. 
• Debt free in 35 months (9mo+) 
• Opens his 2nd policy 
• Age 70 = $1,700,000 cash values 
• Bottom Line: +$200,000! 

• How you pay your debts matters. 

Sonnie Snowball 
• Puts $1371 (over his mins) 

toward his smallest debt. 
• Debt free in 26 months 
• Starts saving in a policy 
• Age 70 = $1,500,000 cash value 



Why Work with Us 

We’ll look at 8 ways to free up money to fund your policy – 
sometimes at no additional out-of-pocket cost 

No two policies are alike 

Find out what your bottom-line numbers and results could be if 
you incorporated the Bank On Yourself strategy 

Get a FREE, no-obligation Analysis 



Take the Next Step! 

• Go to  
grandmaswealthwisdom.com/call 
 
and click “Phone Introduction” 

https://grandmaswealthwisdom.com/


Let’s See it in Action! 



Jerry Strebig - Bayview Residential Brokerage 

Real Estate Investment Property Mortgage Options 

 

 

Buy your own home first! 

If you are buying a home to live in, you will get better rates and terms 

 

 

Conforming Fannie Mae and Freddie Mac Loans (Bay Area Max) 

1 unit - $765,600 (single family home, condo, townhouse) 

2 units - $980,325 (duplex, 2 buildings on same lot) 

3 units - $1,051,875 (triplex, 3 buildings on same lot) 

4 units - $1,184,925 (four-plex, 4 buildings on same lot) 

Basics – 80% Loan to Value (LTV) to avoid Private Mortgage Insurance (PMI) 

Options to add a 2nd mortgage or Home Equity Line (HELOC) to increase total loan amount or avoid PMI 

 

 

Jumbo Loans 

Any loan amount greater than the Conforming limits 

Basics – Most often are at 70% Loan to Value (LTV) for premier rates. Rates usually increase over $1,000,000 

Options to add a 2nd mortgage or Home Equity Line (HELOC) to increase total loan amount or avoid PMI 

 

 

Alternative and Portfolio loans 

Outside the box loan options. Something unusual to help close the loan. But at a cost, with higher points and rates 

A. Such as 10% down with no PMI for loan amounts up to $1,500,000 

B. Asset Depletion as income to qualify 

Options to add a 2nd mortgage or Home Equity Line (HELOC) to increase total loan amounts or avoid PMI 

 

 

Commercial Loans 

Residential properties at 5 units or more 

Business office space, retail stores, warehouses, etc. 

 

 

JerryMortgageMan@gmail.com     Phone 408-559-8010     Fax 408-608-2020 

DRE # 00980691      MNLS # 337819 



Blissfulinvestor.com  Copyrighted by Moneeka Sawyer 
 

What Are Your Resources? 
 

Now that you know what your values and big WHY are, let’s examine what 
resources you have for investing in real estate.   

Money: 

Do you have cash to invest?  

If so, how much would you like to commit to your next real estate investment?  
_____________________________________________________________ 

If not, can you find cash in one of the ways discussed through this class?  If so, 
how much would you like to commit to your next real estate investment?   

____________________________________________________________ 

If you have no money right now and would prefer to use no-money-down 
strategies, put YES here: ________________________________________ 

 

Time: 

How much time would you like to spend per day/week/month on your real estate 
investing business? _________________________________________________ 

How long would you like to give yourself to meet your real estate investing goal? 

______________________________________________________________ 

 

Emotions: 
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Think about your emotional make up.  What amounts of stress are you willing and 
able to endure in order to build your wealth.  
___________________________________________________________________
___________________________________________________________________
___________________________________________________________________
___________________________________________________________________ 

 

Relationships: 

Do you have relationships that you can plug into to support your real estate 
investing business?  __________________________ 

If so note the different relationships and how you might support each other: 

Financing 

Partnering 

Rehabbing 

Finding properties 

Etc. 

Be creative and think outside the box. 
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Your Commitment to Action 
Success only happens by taking action.  Write down one thing you are going to DO 
tomorrow to move yourself forward on your goal to becoming a Blissful Real 
Estate Millionaire: 

 

_________________________________________________________________ 

 

_________________________________________________________________ 

 

________________________________________________________________ 

 

________________________________________________________________ 

 

_________________________________________________________________ 

 

Write down the next 3 things you will to after you take that first step: 

_________________________________________________________________ 

 

_________________________________________________________________ 

 

________________________________________________________________ 
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________________________________________________________________ 

 

_________________________________________________________________ 

 

_________________________________________________________________ 

 

_________________________________________________________________ 

 

________________________________________________________________ 

 

________________________________________________________________ 

 

_________________________________________________________________ 

 

_________________________________________________________________ 

 

_________________________________________________________________ 

 

________________________________________________________________ 

 

________________________________________________________________ 



 

Would you be willing to  

Give a Testimonial? 
I have loved spending this time together.  How did you enjoy this course?  What did you 
get out of it?  What were your biggest aha’s? 

Would you be willing to write those down in the form of a testimonial?  Please do that 
here: 

_________________________________________________________________________ 

_________________________________________________________________________ 

_________________________________________________________________________ 

_________________________________________________________________________ 

_________________________________________________________________________ 

_________________________________________________________________________ 

_________________________________________________________________________ 

_________________________________________________________________________ 

Please use the back or additional paper if you need more space to write. 

How would you like this testimonial signed? (ie: full name, first initial last name, location) 

_________________________________________________________________________ 

 

____  Check here if you’d be willing to do a video testimonial. 

 

Email this form ASAP to Moneeka@CoreBlissLife.com 
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What else would you like to 

learn? 
 
Real estate is a huge topic. We've covered a lot this weekend, but I am sure you have 
more questions. What would you like to learn more about, either going further into  
what we've already covered, or including entirely different topics? 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
Please use the back or additional paper if you need more space to write. 

 
Do you have any questions about Moneeka’s Real Estate Mastermind Group? 

 
 
 
 
Do you have any questions about Moneeka’s other programs? 

 
 
 
 
   Check here if know of places Moneeka can speak. 

 
 
 
 
Your name:    

 
The best way to reach you:     
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 My commitment to you 
 
 
I am always striving to produce the best workshops possible. Your feedback 
helps me to provide exactly what my students need. Please take a minute to tell 
me what you thought of this workshop. 

 
 
 
 
What I loved about this workshop: 

 
 
 
 
 
 
 
What I liked about this workshop: 

 
 
 
 
 
 
 
What I didn’t like about this workshop: 

 
 
 
 
 
 
 
Something that definitely needs fixing: 

 
 
 
 
 
 
 
Please use the back or additional paper if you need more space to write. 
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